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Every auction is different, showing the usual to the unique to a crowd 

made up of dealers, collectors, investors, and interested individuals. They 

too are looking for good deals. The auctioneer is part salesperson, part  

psychologist, and sometimes a good entertainer. These ringleaders can make 

it easy to get hooked on the excitement of the process. If you’ve never been to 

an auction, it’s a good idea to go and observe. Watch, listen, and take notes. 

For instance, “SOB” refers to Suggested Opening Bid, not the guy who just 

outbid you.

The conditions of sale are usually described on the number given to bid-

ders. It may include whether the purchased sale price is subject to local sales 

tax, if sales are final, what the buyer’s premium is, and payment methods. A 

15-percent buyer’s premium increases a $100 auction bid to $115. 

In Illinois, auctioneers are required by law to be licensed. The legitima-

cy of an auction company can be researched through the Better Business  

Bureau or Secretary of State’s office. Dubious auctions often advertise gov-

ernment-seized items. Check ads for the words: “We are not associated with a 

government agency” and find out who is really holding the auction. If no one 

is bidding but the price keeps going up, get out of there quick. 

Determining value
Kevin Bunte is a member of the National Auctioneers Association (NAA) 

and the Illinois State Auctioneers Association (ISAA). He is co-owner of 

Bunte Auction Services in Elgin. His company was recently selected to sell 

the contents of the 90-year-old Medinah Temple in Chicago. They also auc-

tioned the estates of several prominent Chicagoans, including W. Clement 

Stone and Eppie Lederer (Ann Landers). Kevin says individuals can research 

current prices in several ways: “Look at the estimated values in auction cata-

logues, talk with a specialist, or search on eBay for the completed listings.” 

This is the price the item actually sold for, not the asking price. Other repu-

table web sites for price searching are www.artfact.com and www.P4A.com. 

These may not be appropriate for the casual buyer or seller, since they require 

a paid subscription. But they are fun to browse through. Various books are 

also good references for determining value.

To authenticate an item, Kevin suggests asking a specialist at the auction. 

“There are reproductions of practically everything, so it’s important to know 

what you’re buying,” he cautions. He advises carefully looking at the condi-

tion before bidding on an item. If the Bunte catalogue description says, “In 

the style of,” it is a reproduction, not made in the actual period of the origi-

nal. He says, “If we call it an original, it’s guaranteed.” His firm also offers a 

14-day return policy on items sold at their auctions. 

Being aware of the cyclical nature of markets can help buyers and sellers 

determine current value. The price of items is always influenced by supply 

and demand. For instance, Kevin says that the current market is not favor-

able for Victorian furniture. Objects from the 1940s and 1950s are being sold 

at very good prices. He said Herman Miller furniture and fine art glass are 

in high demand. 

Collectors such as Kathy Pritts are also a wellspring of information. After 

years of studying and handling glass, she knows the difference color and cut 

make. Removing her “first find” pitcher from a glass shelf on her grandfather 

clock, she holds it up to the light and says, “I will never part with this one.” 
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Mary Klest is a freelance writer and frequent contributor to Quintessential 

Barrington magazine. She can be reached at mary@maryklest.com.

A full array of treasures are for sale at Barrington Country Garden & Antique Faire, which benefits Hands of Hope.




